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From the President, Frank Tomecek, Jr. 
It is hard to believe another year 

is coming to a close.  Now is the 

time to set your goals for 2015. 

Lets work together and make it a 

great year! 

Please take a look at the                 
committee list included in this 

newsletter. I would encourage you all to consider 
getting involved with your Associationɂ
something that will benefit you personally as well 
as professionally. There are many opportunities 
throughout the year to serve.  Stop by or call the 
office or any member of the Board to find out 
how you can help Lebanon Realtors® flourish in 
the coming year.  I would also ask you all to         
ÓÕÐÐÏÒÔ ÔÈÅ ×ÏÒË ÏÆ ÎÅØÔ ÙÅÁÒȭÓ "ÏÁÒÄ ÁÎÄ ςπρυ 
President, Melody Kiene as they continue to 
serve you in the coming year. 
 
The Lebanon County Association of Realtors held 

their annual Christmas party on Friday,                

December 12. I think everyone who attended 

would agree that it was a great night of food, fun 

and lots of dancing. A big thank you to the            

committee and all of our sponsors for making the 

night a truly memorable one. 

 

I would like to wish everyone a very Merry 

Christmas and a prosperous New Year!! 

 

 

 



 
2 

IN THE NEWS... 

Home Danger Zones  
 

Everyone wants their home to be safe and free from dangers. Some of the most common items and appliances in a home 

can be harbingers of hazards, and knowing what to be wary of will help you prevent any unforeseen issues down the 

road. Listed below are the top areas in a home that can potentially lead to problems, and what you can do to prevent 

them from occurring. 

Cook tops 

Statistics show that 40 percent of fires start in the kitchen (redcross.org), and many of those are a result of the cook top 

or stovetop. Prevent issues and fires in the kitchen by storing combustibles away from the gas or electric burners (paper 

towels, pot holders, etc.). Also, it's always a good idea not to leave burners unattended when in use, especially when 

boiling water or heating oils. 

Dryers 

Dryers also have the potential to start fires in the home. Lint can build up inside the dryer cabinet, where the heating  

element is housed, creating a fire hazard. Clean the lint trap each time you use the dryer, and brush or vacuum buildup 

around the lint filter every couple of months. Dryer maintenance is also important ï have the cabinet cleaned out every 

two years to prevent potential buildups that could cause a fire.  

Washing Machines 

Old hoses have the capability of bursting, which can result in a torrent of water gushing into your laundry room or area, 

and any low placed electrical outlets could be impacted by water leaks. Replace any old hoses with braided steel hoses, 

which can be found at any home improvement store or website. Also, check hoses regularly for any leaks or loose        

connections. 

Pipes 

In the fall and winter when temperatures drop, pipes can freeze and crack. A pipe with an 1/8 of an inch crack can leak 

up to 250 gallons of water per day (thisoldhouse.com). Pipes should be insulated to prevent cracking, and before the  

temperature drops turn off the water supply to outdoor spigots and leave taps open to relieve any internal pressure   

buildups that could wreak havoc on your home. 

Smoke Detectors 

We've all heard the very annoying chirp of a dying smoke detector. Dead, dying or missing batteries are the top reasons 

for smoke detector malfunctions. Batteries should be changed at least once a year, and older models that are over 10 

years old should be replaced. Some detectors are also equipped with a test mode, so testing your detectors throughout the 

year will also help indicate if any maintenance needs to take place. 

Fireplaces 

Fireplaces are more prone for use in the winter months in those regions where the cold temperatures set in. Creosote 

buildup can cause chimney fires, where sparks fly out and ignite rugs and furniture. For avid chimney users, have your 

chimney swept once a year, and remember to keep the screen closed when not using the fireplace. It's also important to 

have your chimney damper or flue open before lighting a fire and when it's in use.  

Electrical Wiring  

Bad wiring in a home can short out and potentially start a fire, and a lot of times you won't be able to see direct issues 

with electrical wires. Signs to look for are frequent blown fuses, flickering lights, or feeling a tingling sensation when a 

wall switch or appliance is touched. If you have a home that is more than 40 years old, consider replacing the wiring and 

updating the electrical systems. 

Roofs 

Roofs are known for providing excellent space for snow and ice buildup. A roof that is too warm will cause snow to 

melt. When this happens, runoff freezes in gutters, which forms into ice, creating a dam that forces water below the  

shingles. To help prevent issues, make sure your roof is properly insulated by adding attic insulation and vents, which 

will help keep the roof cool and prevent snow melt. 

Gutters 

In the fall and winter months, gutters have the tendency to become clogged and backed up by rogue leaves and debris. 

When gutters become clogged, they can overflow, which allows water to pool around home foundations, potentially 

leading to basement leaks or water underneath the house. If you live in an area with lots of trees, clean gutters regularly 

during the fall months to help prevent clogs and potential problems, and clean them again in the spring. 
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ASK THE ATTORNEY ... 

  

Contracts 101  -  Unilateral v. Bilateral and 

why you need to know 

 

I know you have heard these terms.  Maybe you read 

about them when studying for your license exam or while 

you were dozing in the back of a room in a continuing 

education class, perhaps taught by a soporific lawyer 

(thereôs one to look up).  And even if you are at a loss to 

come up with a definition, you do know about these 

things. 

 

Unilateral and bilateral are terms used to described       

contracts, more specifically, how the contract was formed.  

You donôt have to go far to find examples.  A listing 

agreement between a seller and broker is a bilateral         

contract.  The ñbiò of bilateral refers to the two parties 

who establish the contract.  These two parties come      

together from their various locations in the world and,  

together, agree upon terms.  The fact that the broker     

refused to budge on the commission or term of the listing, 

or any other provision, is of no consequence.  The fact is, 

the contract was only formed by virtue of the assent to its 

terms by both parties. 

 

An agreement of sale is also a bilateral contract.  Yes, the 

agreement of sale is a bilateral contract even if one party 

may (get ready) unilaterally terminate it!  Interesting  . . . 

a bilateral contract may be unilaterally terminated! 

The ñuniò in unilateral refers to one.  And before              

describing a unilateral contract let me make clearer what I 

meant by a party having the unilateral right to terminate 

the bilateral agreement of sale.  The agreement of sale was 

bilateral because it took two parties to make it.              

Contingencies in the agreement are triggered by events 

that usually give rise to the right of termination by a single 

(uni) party.  The home inspection reveals conditions that 

are unsatisfactory to the buyer.  The buyer has the           

unilateral right to terminate this bilateral contract.  Even 

though both parties, buyer and seller, have unilateral rights 

to  terminate, the death of the contract is usually triggered 

by one party, hence it was a unilateral termination. 

 

If our bilateral agreement of sale has no contingencies or 

there is no event that triggers a unilateral right to terminate 

by one of the parties, then termination can only occur by 

breach (not a good way to terminate an agreement and one 

that may require a party to pay damages to the other) or by 

mutual agreement of the parties (bilateral agreement to 

terminate). 

Now, it gets a little confusing.  Unilateral contracts are 

contracts between two parties or maybe more!  Yes I    

remember telling you that ñuniò means one.  Letôs explore 

through example.  One brokerôs commitment to          

compensate another for selling the first brokerôs listing is 

an example of a unilateral contract.  It is a unilateral         

contract by virtue of how it came to be.  Broker One posts 

a listing in the MLS promising to pay any other broker 

who produces a ready, willing and able buyer, at list price, 

a commission split for doing so.  Broker Oneôs listing is an 

offer to all other brokers, hence it is a blanket offer.  It 

includes all of the brokers who are a member of the         

multi-list.  The offer to sell Broker Oneôs listing for a 

commission is accepted how?  By producing a buyer.  

Broker Two is not required to call Broker One before        

initiating efforts to find a buyer (as would be the case if 

the property were not published in the MLS).  Rather,  

Broker Twoôs doing what the unilateral offer called for 

(producing the buyer) formed the contract and Broker Two 

is entitled to payment. 

 

Complicate it further, you say.  How about the listing 

agreement?  Is a listing agreement a unilateral offer by the 

seller to sell to the buyer who makes a full-price offer  

during the term of the listing?  No!   This is not like the 

brokerôs unilateral offer to all other brokers.  The listing 

agreement is a marketing contract between the seller and 

the broker.  It is not the unilateral offer of a seller to the 

buyers of the world.  And therefore a seller is not          

obligated to sell the listed property to a buyer who makes 

a full-price offer even when that offer includes no          

contingencies.  Yes, by virtue of the listing agreement  

between the seller and broker, the seller will be obligated 

to pay a commission to the broker.  And yes, by virtue of 

the blanket unilateral offer that the broker made to all 

other brokers, the selling broker may be entitled to a       

commission split. 

 

If you have gotten this far (I hope some of you are still 

with me) you may be asking who cares, whatôs your point!  

I agree that it is not essential to your business to be able to 

utter cogent definitions for these types of contracts.  It is 

of course essential to know when contracts are binding, 

how they may be terminated and how they are accepted.  

The last issue I touched upon, whether a sellerôs listing 

contract obligates the seller to sell the property, is indeed 

one of the questions we get frequently on the Hotline. 

With unilateral Holiday greetings to all ï Jim Goldsmith 

 
By James L. Goldsmith, Esq. 
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ASSOCIATION  NEWS... 
 HOLIDAY  PARTYé 

 Approximately 80 Association members gathered at the Lebanon Country Club on December 12, 2014 to celebrate the season. Beautiful center-

pieces dressed each table with festive lights, and with a great selection of hors dôoeuvres, desserts, fantastic music, and a photo booth there was plenty to 

keep everyone entertained. 

 

 After a delicious dinner, the "2014 REALTOR® Of The Year" winner was announced. Joan Walmer, RE/Max Cornerstone took home the honor 

of óROYô and was in the company of many great nominees:  Laura Stickler, Berkshire Hathaway; Yvonne Kuhn,  RE/MAX Cornerstone; Kathe Mor-

rissey, C21; Melody Kiene, RE/MAX Cornerstone and Joan Shields, Berkshire Hathaway.  Announcements were followed by centerpiece drawings, 

an evening full of dancing to the sounds of  DJ Sean Woodhouse,  laughing, and plenty of  wonderful holiday cheer. 

 

 We offer many ñThanksò to all of the following Affiliate Members and businesses for their contributions & support of our  Christmas party!   

 

 
 

Holiday Centerpieces: 
Lebanon Land Transfer 

 

 

 

Sponsors: 
Á Lebanon Title  

Á Wells Fargo 

Á White Rose Settlement  

Á Fulton Mortgage 

Á Residential Mortgage Service 

Á Lebanon Co. Builders Assoc. 

Á Edge Abstract  

Á James Beard, Beard Appraisals  
 

 


